)

EAL ’

Private Equity
in 32 jurisdictions worldwide 2013

Contributing editor: Casey Cogut

Published by
Getting the Deal Through

gﬁ
.,.

1L al

ol i e N
Ll PRETO

* . . . ]
in association with:
F . Advokatfirman Delphi
i [

Alter Legal

Attorneys at law Borenius Ltd
Beiten Burkhardt

Bowman Gilfillan

T

Campos, Fialho, Canabrava, Borja, Andrade,
Salles Advogados

Carey Olsen

Creel, Garcia-Cuéllar, Aiza y Enriquez, SC

Dalgalarrando, Romero y Cia Abogados
Debevoise & Plimpton LLP
Delacour Dania Law Firm

_
@
I

Eisenberger & Herzog Rechtsanwalts GmbH
Esin Attorney Partnership

Gilbert + Tobin

Gowling Lafleur Henderson LLP

1T

=

* . HJM Asia Law & Co LLC
J Sagar Associates

F - . . )
e & Latournerie Wolfrom & Associés

Lee & Ko
Lenz & Staehelin

Loyens & Loeff

Lydian
Nikolaos Argiriou and Associates

Nishimura & Asahi

O’Melveny & Myers LLP
Salomon Partners

Simpson Thacher & Bartlett LLP
Slaughter and May

Stuarts Walker Hersant
WongPartnership LLP

YangMing Partners

_
@
I

TEHEITTTEE
T EE

t
#1081 "




CONTENTS

DEAL
A

Private Equity 2013 Global Overview Casey Cogut, William Curbow, Kathryn King Sudol and Atif Azher Simpson Thacher & Bartlett LLP 3
o . FUND FORMATION
Contributing editor
g_asey Coz‘%ﬁt L Australia Adam Laura, Deborah Johns and Peter Feros Gilbert + Tobin 6
impson acher artie
Brazil Luciano Fialho de Pinho, Alice Cotta Dourado and Bruno Ribeiro Carvalho
/?Iusiill_ess development managers Campos, Fialho, Canabrava, Borja, Andrade, Salles Advogados 13
an Lee
George Ingledew Canada Bryce Kraeker, Myron Dzulynsky, Alan James and Timothy Wach Gowling Lafleur Henderson LLP 20
ggﬁy\r;wtligseﬂeld Cayman Islands Andrew Hersant, Chris Humphries, Gary Smith Stuarts Walker Hersant 26
Chile Felipe Dalgalarrando H Dalgalarrando, Romero y Cia Abogados 33
Marketing manager
Rachel :\frse e China Caroline Berube HJM Asia Law & Co LLC 40
. . Denmark Eskil Bielefeldt, Kristian Tokkesdal and Peter Bruun Nikolajsen Delacour Dania Law Firm 47
Marketing assistants
Megan Friedman Finland Paulus Hidén and Sanna Lindqvist Attorneys at law Borenius Ltd 53
(2323'; /Etingv;m Germany Thomas Sacher and Steffen Schniepp Beiten Burkhardt 58
Robin Synnot Greece Nikos Argiriou Nikolaos Argiriou and Associates 65
Administrative assistants Guernsey Ben Morgan, Geoff Ward-Marshall and Emma Penney Carey Olsen 70
FERISEn EXITE Japan Makoto Igarashi and Shinya Uchida Nishimura & Asahi 77
Sophie Hickey
Jersey Robert Milner, James Mulholland and Daniel O’Connor Carey Olsen 83
Marketing manager (subscriptions
Rachel Nﬁse se REOES) Luxembourg Marc Meyers Loyens & Loeff 88
subscriptions@ Singapore Low Kah Keong and Felicia Marie Ng WongPartnership LLP 97
gettingthedealthrough.com
Spain Carlos de Cardenas, Alejandra Font, Victor Doménech Alter Legal 103
Xgaa:q T\;;;'Sto"al production Sweden Anders Lindstrdm and Mikael Knutsson Advokatfirman Delphi 110
Production co-ordinator Switzerland Shelby R du Pasquier, Philipp Fischer and Valérie Menoud Lenz & Staehelin 117
Lydia Gerges United Kingdom Anthony McWhirter and Richard Ward Debevoise & Plimpton LLP 124
Senior production editor United States Thomas H Bell, Barrie B Covit, Jason A Herman, Jonathan A Karen, Glenn R Sarno
HONGHSRCONIE and Michael W Wolitzer Simpson Thacher & Bartlett LLP 131
Chief subeditor TRANSACTIONS
Jonathan Allen
Australia Rachael Bassil and Peter Cook Gilbert + Tobin 141
ey SNl Austria Marco Steiner and Marcus Benes Eisenberger & Herzog Rechtsanwalts GmbH 149
Caroline Rawson
Subeditors Belgium Peter De Ryck Lydian 154
?i?\;lg;[h?yéaer;?/er Brazil Luciano Fialho de Pinho, Alice Cotta Dourado and Flavio Santana Cancado
Ribeiro Campos, Fialho, Canabrava, Borja, Andrade, Salles Advogados 161
(E:::T:;ilgg:‘r:::;eu Canada Harold Chataway, Jason Saltzman, Daniel Lacelle and lan MacDonald Gowling Lafleur Henderson LLP 167
Cayman Islands Andrew Hersant, Gary Smith and Paul Keohane Stuarts Walker Hersant 175
Publisher " . B
Richard Davey Chile Felipe Dalgalarrando H Dalgalarrando, Romero y Cia Abogados 179
China Caroline Berube HJM Asia Law & Co LLC 185
Private Equity 2013
P:;ﬁs?\eg lgyy Denmark Eskil Bielefeldt, Kristian Tokkesdal and Peter Bruun Nikolajsen Delacour Dania Law Firm 194
Law Business Research Ltd Finland Antti Hemmilé Attorneys at law Borenius Ltd 199
87 Lancaster Road
London, W11 1QQ, UK France Pierre Lafarge, Jean-Luc Marchand, Claire Langelier Latournerie Wolfrom & Associés 205
lgt::iié% 779202% 161981% Germany Thomas Sacher and Steffen Schniepp Beiten Burkhardt 212
© Law Business Research Ltd 2012 Hong Kong Benita Yu, Roger Cheng Slaughter and May 219
gg ﬁ gto ;%Cpol;’ LINER Gt ([EEmess India Rupinder Malik, Sidharrth Shankar and Vatsal Gaur J Sagar Associates 226
Indonesia Joel Hogarth O’Melveny & Myers LLP 235
ISSN 1746-5524 Japan Asa Shinkawa and Masaki Noda Nishimura & Asahi 241
The information provided in this publication Korea Je Won Lee and Geen Kim Lee & Ko 247
is general and may not apply in a specific
situation. Legal advice should always Mexico Carlos del Rio, Carlos Zamarrén and Andrea Rodriguez Creel, Garcia-Cuéllar, Aiza y Enriquez, SC 253
by ht before taki legal acti
b;f;‘;“in thi ?n'f},fma'?iif T)yrofiaei‘};ﬁg Russia Anton Klyachin and Igor Kuznets Salomon Partners 259
information is not intended t te, . S ;
'dnogrsn:zc'g:;tlsop ﬁ c'g,1es?it3te’°a°|;?y:r£ﬁ;nt Singapore Ng Wai King and Audrey Chng WongPartnership LLP 265
REHEHTIREAN, U2 (U e ELEiee South Africa Lele Modise, Mogola Makola and Claire van Zuylen Bowman Gilfillan 275
accept no responsibility for any acts or
omissions contained herein. Although the Sweden David Aversten, Mikael Knutsson, Michael Juhlin and Fredrik Morner Advokatfirman Delphi 287
information provided is accurate as of
Zebrlllafy 2013, be advised that this is a Switzerland Andreas Rotheli, Beat Kiihni, Felix Gey and Dominik Kaczmarczyk Lenz & Staehelin 295
eveloping area.
aiwan Robert C Lee, Claire Wang and Candace Chiu YangMing Partners
Tai Robert C Lee, Claire W d Candace Chiu YangMing P 301
Printed and distributed by . .
Encompass Print Solutions Turkey Orcun Solak and Duygu Turgut Esin Attorney Partnership 307
Tel: 0844 2480 112 United Kingdom David Innes, Guy Lewin-Smith and Daisy Raven Debevoise & Plimpton LLP 314
United States William Curbow, Kathryn King Sudol, Atif Azher Simpson Thacher & Bartlett LLP 320

Research

www.gettingthedealthrough.com



Simpson Thacher & Bartlett LLP

GLOBAL OVERVIEW

Global Overview
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Worldwide private equity buyout transactions dropped by 13.3 per
cent as compared to 2011, dragging down overall global M&A activ-
ity. This decrease in activity was particularly notable in European and
Asia-Pacific countries. The decrease in overall market confidence and
muted gains in overall mergers and acquisitions activity levels in 2012
appeared to be driven by a variety of factors, including the slowing of
the Chinese economy, continuing concerns about the eurozone debt
crisis, the continued sluggishness of the US economy and an unprec-
edented level of media scrutiny and public debate regarding the role
of the private equity industry in the recovering US economy as well
as a continued focus on carried interest legislation in Washington.
In addition, many notable private equity firms spent a great deal of
time and resources fundraising in 2012, which may have tempered
their buyout activity.

Americas

Announced M&A deal volume in 2012 in the Americas totalled
approximately US$1.214 trillion, reflecting, contrary to the global
trend year-to-year, a decrease of 1.7 per cent from 2011 levels (Thom-
son Reuters). US-based buyout transactions increased to approxi-
mately US$117 billion in total in 2012, as compared to US$114.9
billion in 2011, each of which represented the highest year-end
totals since 2007 (mergermarket). However, private equity investors
increasingly focused their M&A activities in the middle market in
2012, with only 8 per cent of the US private equity deals having
disclosed purchase prices of more than US$2.5 billion, the lowest
proportion since 2004 (PitchBook). Continuing the trend from 2010
and 2011, private equity sponsors completed a significant number
of add-on acquisitions to their existing portfolio companies in 2012,
with add-ons accounting for 48 per cent of all US buyouts in 2012
(and 46 and 50 per cent in 2010 and 2011, respectively) (Pitch-
book). Notable private equity acquisitions in the Americas included
the acquisition of El Paso Corporation’s oil and gas exploration and
production business by a consortium of investors comprised of affili-
ates of Apollo Global Management, Riverstone Holdings, Access
Industries and Korea National Oil Corporation for approximately
US$7.15 billion; the acquisition of Suddenlink Communications by
a consortium comprised of affiliates of BC Partners and the Canada
Pension Plan Investment Board for approximately US$6.6 billion;
the pending acquisition of International Lease Finance Corporation
(ILFC), a subsidiary of American International Group, Inc, by an
investor group comprised of New China Trust Co Ltd, China Avia-
tion Industrial Fund and P3 Investments Ltd. which values ILFC at
approximately US$5.3 billion; The Carlyle Group’s acquisition of the
DuPont Performance Coatings business from E I du Pont de Nemours
and Company for approximately US$4.9 billion; and the acquisition
of Getty Images by affiliates of The Carlyle Group from affiliates of
Hellman & Friedman for approximately US$3.3 billion.

www.gettingthedealthrough.com

Europe, Middle East and Africa

Announced M&A deal volume in Europe, the Middle East and
Africa (EMEA) totalled approximately US$850.5 billion in 2012, an
approximate 12 per cent increase over 2011 volume (Thomson Reu-
ters). Of this amount, European targeted M&A totalled only US$697
billion in 2012, 14 per cent less than the corresponding amount in
2011 and the lowest annual volume since 2003 (dealogic). The year-
over-year increase in overall EMEA-targeted M&A was driven by
a 37.7 per cent increase in M&A activity involving Africa and the
Middle East (Thomson Reuters). For 2012, EMEA-targeted private
equity sponsor activity totalled only approximately US$87.3 billion,
as compared to US$99.1 billion in 2011, a decrease of approximately
11.9 per cent (Thomson Reuters). However, financial sponsor activity
in the fourth quarter of 2012 alone reached US$32.7 billion, which
was the highest single quarter of financial sponsor activity in EMEA
since the second quarter of 2011 (Thomson Reuters). The overall
decline in EMEA mergers and acquisitions activity for the second
consecutive year is likely the result of, among other things, the lack of
a resolution of the European sovereign debt crisis. Notable European
private equity transactions in 2012 included the approximately €3.2
billion purchase of Annington Homes by affiliates of Terra Firma
Capital Partners; the approximately US$2.4 billion acquisition of
Ahlsell AB by affiliates of CVC Capital Partners; the approximately
US$2.26 billion buyout of BSN Medical GmbH by affiliates of EQT
Partners; and the approximately US$2 billion take-private of Misys
plc by affiliates of Vista Equity Partners.

Asia-Pacific

Announced M&A deal volume in Asia-Pacific totalled approxi-
mately US$524.2 billion in 2012, which represented a nearly 5 per
cent decrease from comparable deal volume in 2011 (Thomson Reu-
ters). Asia-Pacific (excluding Japan) private equity activity slid to
US$27.2 billion in total deal volume, which represented a 30.7 per
cent decrease from activity levels in 2011 as well as the lowest activ-
ity levels for buyouts in the region since 2009 (mergermarket). India
suffered a 15 per cent decrease in private equity transactions in 2012
as compared to 2011 with private equity firms investing approxi-
mately US$8.8 billion over 406 transactions in 2012, as compared
to US$10.4 billion and 483 transactions in 2011 (PE Asia). China
and Australia garnered the largest volume of private equity buyouts
in 2012, followed by Japan, South Korea, Southeast Asia and India
(mergermarket). China led the region in total private equity transac-
tion value (mergermarket). In particular, investors continued the trend
of pursuing going-private transactions involving US-listed companies
headquartered in China as stock prices of Chinese companies listed
on US exchanges remain depressed. In addition, given the depressed
capital markets across the region, there were a number of PIPEs into
US and Hong Kong listed companies, including investments in Li
Ning and China Ruifeng Galaxy Renewable Energy by affiliates of
TPG Capital, the investment in China Cord Blood by affiliates of
KKR, the investment in China Tianyi Holdings by affiliates of CITIC
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Capital, and the investment in C.banner International Holdings by
affiliates of CVC Capital Partners. Notable private equity transac-
tions in Asia included the pending going private transaction involving
Focus Media for approximately US$3.7 billion, which is the largest
leveraged buyout in Chinese history, led by affiliates of The Carlyle
Group, Fountainvest, CITIC Capital and China Everbright and the
Focus Media founder; the acquisition of a 24 per cent stake in Kyobo
Life Insurance Co. by a consortium led by affiliates of Affinity Equity
Partners for approximately US$1.1 billion; and the acquisition of
Genpact Limited, a US-listed Indian outsourcing company, by affili-
ates of Bain Capital for approximately US$1 billion.

Debt financing markets

It was widely reported that the debt financing markets remained gen-
erally strong throughout the course of 2012, and as a result, finan-
cial sponsors found much easier access to the financing markets in
2012. The median amount of debt used in buyout transactions in the
United States rose by 7 per cent in 2012 as compared to 2011, and
the debt-to-EBITDA multiples for such transactions remained flat
(PitchBook). In addition, US LBO loan volume for large transactions
in 2012 equaled US$47 billion and matched the totals in 2011, and
in many cases, these LBO loans included issuer or borrower favour-
able ‘covenant-lite’ terms (leveragedloan).

The availability of attractive debt financing facilitated an increase
in the volume of leveraged recapitalisations by issuers, including by
private equity sponsor portfolio companies in 2012. As of 5 Decem-
ber, issuers in the United States had obtained US$73.9 billion of divi-
dend- related loans and high-yield bonds in 2012, which represented
an increase from 2011’ all-time high of US$56.9 billion. Not only
did the total volume of this debt financing increase, but the attrib-
utable share of such debt financing by private equity sponsors and
their portfolio companies in the United States also grew to US$60.6
billion, or 82 per cent, as compared to 60.5 per cent in 2011. As of
5 December, approximately US$51.5 billion of the total US$73.9
billion of such debt financing had been used to pay dividends, as
compared to US$35.6 billion in all of 2011. Sponsor portfolio com-
panies accounted for US$38.8 billion of such dividends, as compared
to US$16.5 billion for all of 2011 (all of the above statistics provided
by Standard & Poor’s Leveraged Commentary and Data).

Portfolio company sales and IPOs

Financial sponsors effected approximately US$304.5 billion of exits
in 2012 worldwide as compared to approximately US$291.5 billion
in 2011, an approximate 4.5 per cent increase and the highest total
value for exits since 2007 (mergermarket). The timing of private
equity sponsor exit activity in the United States was consistent with
overall M&A markets generally, with more exits (172) completed
in the fourth quarter of 2012 than any other quarter of the year.
This flurry of exit activity in the United States was the second larg-
est quarter in terms of exit volume on record. In addition, private
equity sponsors executed 43 exits in 2012 valued at US$1 billion
or more, which is the highest on record for such large deals, with
19 of such exits occurring in the fourth quarter. The median exit
size for sponsors in the United States in 2012 was US$217 million
and the median holding period for these investments was 5.37 years.
Also, for the first time on record, selling portfolio companies to other
private equity firms became the most common method for private
equity sponsors to exit their investments in the United States, with
a total of 275 such inter-sponsor exit sales in 2012 (all of the above
statistics provided by PitchBook). Notable portfolio company sales
included the approximately US$6.6 billion sale of Suddenlink Com-
munications by a consortium comprised of affiliates of Goldman
Sachs, Quadrangle Group and Oaktree Capital Group; the approxi-
mately US$3.7 billion sale of Goodman Global Group by affiliates
of Hellman & Friedman; the approximately US$3.3 billion sale of
Getty Images by affiliates of Hellman & Friedman; and the approxi-
mately US$2.6 billion sale of AMC Entertainment by a consortium

4

comprised of affiliates of Apollo Global Management, CCMP Capi-
tal Advisors, Bain Capital, Spectrum Equity and other investors.

Continuing the significant slowdown experienced in the second
half of 2011, there was a marked drop in the value of realisations
for private equity sponsors in their portfolio company listings on
global exchanges in 2012. In the second half of 2012, 30 private
equity-backed companies filed for IPOs, down from approximately
twice that in the first half of 2012 and a fraction of the 132 pri-
vate equity-backed filings in the first half of 2011. Globally, through
the end of November 2012, only US$20.5 billion was raised in 103
private equity-backed portfolio company IPOs, as compared with
US$38.6 billion raised in 116 TPO exits in all of 2011. There were 67
private equity-backed companies that went public on United States
exchanges as of the end of November 2012 raising US$15.7 billion,
which accounted for 77 per cent of the total capital raised globally
in private equity-backed IPOs (all of the above statistics provided by
Ernst & Young).

Further exacerbating the low levels of private equity activity in
Europe was the difficulty sponsors experienced in achieving exits
from their European investments in 2012. Ernst & Young reported
that there were only five private equity-backed IPOs in Europe in
2012 that raised US$1.4 billion, as compared to 11 such IPOs in
2011 that raised a total of US$2.9 billion. As a result, many Euro-
pean private equity sponsors explored more creative solutions to pro-
vide liquidity to their limited partners, such as partial sales or sales
of minority stakes in their portfolio companies. Notable examples
include the approximately US$6.7 billion sale of a 45 per cent stake
in Alliance Boots GmbH to Walgreen Co by affiliates of KKR; the
sale of a 60 per cent stake in Weetabix Limited to Bright Food for
approximately £1.2 billion by affiliates of Lion Capital; and the sale
of a 25 per cent stake in Kion Group to Shandong Heavy Indus-
try Group for approximately €738 million by affiliates of KKR and
Goldman Sachs.

Lastly, Ernst & Young reported that 31 private equity-backed
companies went public on Asia-Pacific based exchanges, rais-
ing US$3.3 billion. This total, however, represented a significant
decrease from the US$6.0 billion raised from 43 IPOs on Asia-Pacific
exchanges in 2011. In addition, the listing of Malaysian hospital
operator [HH Healthcare, which raised US$2.1 billion in a dual list-
ing on the Kuala Lumpur and Singapore stock exchanges, repre-
sented almost two-thirds of the proceeds raised in all Asia-Pacific
based IPOs in 2012.

Ernst & Young found that despite the lower levels of total
realisations in private equity-backed IPOs in 2012, such IPOs were
generally successful, with an average increase of 11.4 per cent in
their first day of trading as public companies, as calculated on a
market-weighted average basis. Notable private equity portfolio
company listings in 2012 included the approximately US$2.1 billion
listing of IHH Healthcare on the Kuala Lumpur and Singapore stock
exchanges, the approximately US$1.7 billion listing of Banco BTG
Pactual SA on the S3o Paulo stock exchange and the approximately
US$1.2 billion listing of Realogy Holding Corp on the New York
Stock Exchange.

Mixed news regarding private equity fundraising

Much has been written regarding the difficulties in private equity
fundraising in the past several years. Private equity fundraising in the
United States found mixed results — only 111 funds raised capital in
2012, which is the lowest number in over a decade. Despite fewer
private equity fund closings, however, general partners raised 13 per
cent more capital than in 2011, as there appeared to be an empha-
sis on larger funds. In addition, the average size of limited partner
fund commitments has increased by approximately 60 per cent
between 2010 and the first half of 2012 (PitchBook). The increase
in commitment size is partly due to the participation of new entrants
in the form of large sovereign wealth investors, and partly due to
limited partners adopting a more concentrated strategy through
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participation in private equity using fewer managers while retaining
the same size of their aggregate commitments to the asset class. As
a result, in 2012, four mega funds of US$5 billion or more closed,
as compared to only one such fund in 2010 and 2011 combined.
Twenty-eight general partners sought to raise funds between US$1
billion and US$5 billion in size, more than in any year since 2008,
and as a result, the average private equity fund size in 2012 was
higher than US$1 billion for the first time since 2009. Because there
were larger funds being raised, only 77 funds of less than US$1 billion
were raised, which is the lowest such number in over a decade (all of
the above statistics provided by PitchBook).

In Europe, general partners faced a similar fundraising environ-
ment as that in the United States and raised only US$58.1 billion
across 157 funds in 2012, which represented a 14 per cent drop in the
number of funds from 2011 when European general partners closed
182 funds and raised US$59.2 billion. Given the comparable amount
of capital raised in the prior year, and many fewer funds, the median
European private equity fund grew 45 per cent to US$300 million
in 2012. In 2012, Europe also experienced a 17 per cent decrease in
buyout, corporate finance and mezzanine funds being raised, with
only 69 such funds raising a total of US$39 billion (all of the above
statistics provided by Dow Jones & Company).

As of November 2012, there were 227 Asia-based private equity
funds that were seeking an aggregate of US$62.9 billion in capital,
and as of the end of November, had obtained US$12.1 billion of capi-
tal commitments. The largest proportion of the funds being raised in
2012 were based in China, with 73 total funds, followed by India,
with 48 total funds, and Hong Kong with 32 total funds. Chinese-
based private equity fund managers also had the largest fundrais-
ing target in 2012, collectively seeking US$22.6 billion, followed by
Hong Kong and India, seeking to raise US$16.9 billion and US$8.6
billion, respectively (all of the above statistics provided by Preqin).
Less money was raised, however, in renminbi private equity funds in
the first half of 2012 than the prior six months, and the third quarter
of 2012 in particular was very poor with only nine funds raising a
total of US$1.4 billion as compared to 27 funds which raised US$6.4
billion in the second quarter of 2012 (Asian Venture Capital Jour-
nal). In addition, continuing the trend seen in the United States and
in Europe, the average fund sizes in Asia have increased despite the
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decline in the overall capital raising (Asian Venture Capital Journal).
For example, in China, the average fund size increased from US$160
million in 2011 to US$209 million in the first half of 2012 (Asian
Venture Capital Journal). Other trends in the Asia-based private
equity fundraising market include an increase in funds focused on
South-East Asia investments as well as an increase in funds focused
on alternative asset classes, including credit and distressed debt funds.

Outlook for 2013

Despite the surge in M&A activity in the fourth quarter of 2012,
few practitioners and industry participants expect that global M&A
activity and private equity deals will carry that momentum into 2013.
Many industry professionals expect that private equity acquisitions
will likely remain somewhat flat in 2013. Any increase in private
equity mergers and acquisitions activity this year will be dependent
on a number of factors, including a return to stability in the global
economy, a reversal of the economic slowdown experienced in China,
a resolution of the Eurozone debt crisis and a return to growth for the
US economy. In addition, many private equity professionals believe
that sellers’ valuation expectations need to come into line with those
of private equity buyers in order for there to be a meaningful increase
in private equity M&A activity in 2013.

One potential bright spot for the industry is the robust pipeline of
private equity-backed portfolio companies that are in registration for
an IPO as of the beginning of 2013, leaving some hopeful for a surge
of exits for private equity sponsors. Ernst & Young reported that 57
private equity-backed companies had registered and were seeking to
raise more than US$12 billion in total proceeds as of 20 December,
including SeaWorld Entertainment Inc (owned by affiliates of the
Blackstone Group), Intelsat Global Holdings SA (owned by affiliates
of BC Partners and Silver Lake Partners) and Avaya Holdings Corp
(owned by affiliates of TPG Capital and Silver Lake Partners). To the
extent that there is an improvement in capital market conditions in
2013, there could be both a modest alignment of sellers’ valuation
expectations with those of buyers, as well as an uptick in the num-
ber of portfolio company IPOs. In addition, it is widely believed by
industry practitioners that secondary sales of portfolio companies to
other private equity sponsors will remain strong and help bolster any
headwinds facing the industry in 2013.
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