
■ Discover why, how and when reinsurance is used

■ Learn about different treaty and facultative reinsurance programs

■ Understand how key factors influence reinsurance buyers

■ Study the underwriting process and learn how their decisions are made

■ Understand the role played by reinsurance brokers

■ Investigate the different markets for reinsurance, including
London, broker and direct markets

■ Calculate the impact of reinsurance on financial statements

■ Gain an understanding of emerging issues and markets 
in reinsurance 
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Reinsurance
October 15–16, 2008  • Millennium Broadway Hotel  • New York

Learn from Industry Leaders:

American International Group

Aon Re  ■ Guy Carpenter

Munich Re  ■ SCOR Reinsurance

”

“

This was the most organized and best put together
conference. There’s nothing I would’ve changed. 

Tham Nguyen, Claims Analyst, XL Reinsurance America

I thought the conference was great! It was very informative
and it expanded my knowledge of reinsurance. I will be

bringing value back to the office.

Sarah Carlson, Reinsurance Analyst, The Hartford

Media Partners:
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Conference Chair:

Phil Giovine
Senior Vice President
American International Group 

Speakers:

Andrew S. Amer
Partner
Simpson Thacher & Bartlett LLP

Jonathan Beerman
Vice President, Finance
SCOR Reinsurance Company 

Harrison D. Oellrich
Managing Director
Guy Carpenter & Co., Inc. 

Mike Petrocik
Vice President and Chief Actuarial Officer, Specialty Markets
Munich Re America 

William C. Redington
Senior Vice President and Chief Underwriting Officer 
of Professional Liability
Munich Reinsurance America, Inc. 

Richard Ruggiano
Senior Reinsurance Officer – Domestic Operations
American International Group 

Maxine H. Verne
Senior Vice President, General Counsel 
and Secretary
SCOR Reinsurance Company 

ACI, along with our sister organization based in London, C5
Conferences, works closely with sponsors in order to create the
perfect business development solution catered exclusively to the
needs of any practice group, business line or corporation. With
over 350 conferences in the United States, Europe, the
Commonwealth of Independent States (CIS) and China,
ACI/C5 Conferences provide a diverse portfolio of first-class
events tailored to the senior level executive spanning multiple
industries and geographies. 

For more information about this program or our global portfolio
of events, please contact:

Wendy Tyler
Group Leader & Business Development Executive
American Conference Institute

Tel: 212-352-3220 x242
Fax: 212-220-4281 
w.tyler@AmericanConference.com

Global Sponsorship Opportunities

Participating Faculty

Accreditation will be sought in those jurisdictions requested 
by the registrants which have continuing education requirements.
This course is identified as nontransitional for the purposes of
CLE accreditation.

ACI certifies that the activity has been approved for CLE credit by the New
York State Continuing Legal Education Board in the amount of 12.50 hours. 

ACI certifies that this activity has been approved for CLE credit by the State
Bar of California in the amount of 10.75 hours. 

ACI has a dedicated team which processes requests for state approval. Please
note that event accreditation varies by state and ACI will make every effort to
process your request.

Continuing Legal Education Credits

CLE
CREDITS

It was enjoyable & informative. Something
I would recommend taking. 

John Dello Russo, Operations Analyst, Axis Reinsurance

All speakers and content were very
informative. This seminar further
enhanced my industry knowledge.

Verne Pedro, Associate, Gibbons, PC

Good information delivered by
qualified presenters. I feel I am going
away with a lot of good material and
useful info.
Safeer Hassan, President, American Risk Insurance Company

Very informative and gave insights 
to the reinsurance industry.

Jonathan Sanchez, Claims Tech., Munich Re

Really nice job walking and talking
through the reinsurance process.

Pete Thrane, Shareholder, Leonard Street & Deinard

Speakers are excellent.
Ty Gagne, Director of Coverage Programs, 

NH Public Risk Management Exchange

Rave Reviews from Past Attendees
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Day 1 – October 15, 2008

8:00 Registration and Continental Breakfast Q
9:00 Chair’s Opening Remarks

Phil Giovine
Senior Vice President, American International Group

9:15 The Basics: Understanding and Utilizing Reinsurance

Phil Giovine
Senior Vice President, American International Group
• Why reinsurance is used – and who is using it
• Different types of reinsurance:

- treaty
- facultative
- quota share
- excess loss

• Determining what reinsurance program is appropriate for your needs
• Review of key terminology
• Understanding the reinsurance markets:

- brokers
- direct
- London

10:30 Coffee Break Q
10:45 Purchasing Reinsurance: Key Considerations 

for Insurers, Brokers and Reinsurers

Richard Ruggiano
Senior Reinsurance Officer – Domestic Operations
American International Group 
• Establishing what your reinsurance needs are
• Determining what market and product meets your need
• Distinctions between amount placed, amount ceded and amount

retained net
• Considerations when deciding what companies to do business with
• Security committees:

- who participates
- committee responsibilities
- criteria for committee approval
- capital surplus requirements

12:15 Networking Luncheon for Delegates and Speakers

1:30 Function of the Broker in Placing Reinsurance

Harrison D. Oellrich
Managing Director, Guy Carpenter & Co., Inc. 
• Who uses brokers and why?
• How brokers match the risk being reinsured to a reinsurance program
• Broker role in treaty vs. facultative deals
• Understanding how the broker is compensated
• Responsibilities of the broker after the deal has been made

3:00 Refreshment Break

3:15 Essential Tenets of the Reinsurance Agreement

Maxine H. Verne
Senior Vice President, General Counsel and Secretary
SCOR Reinsurance Company 
• Establishing parties, subject and timing of coverage
• Clarifying the pricing terms
• Understanding the perspectives and tactics of each party
• Special provisions and why they should/should not be included
• Providing for the resolution of disputed claims
• Clauses that impact the ongoing relationship between cedent and reinsurer

- access to records
- extra contractual obligations

4:45 Conference Adjourns for the Day

Day 2 – October 16, 2008

8:30 Continental Breakfast Q
9:00 Recap and Remarks

Phil Giovine
Senior Vice President, American International Group

9:15 Underwriting: How Reinsurers Decide Whether 
to Participate in a Risk

William C. Redington
Senior Vice President and Chief Underwriting Officer of
Professional Liability, Munich Reinsurance America, Inc. 
• What information do underwriters need from insurer?
• Who should participate in underwriting audits?
• What goes into the underwriting file – and why will you need it?
• When should special clauses or endorsements be required?
• Risks that underwriters are currently avoiding – and why

10:45 Coffee Break Q
11:00 Methods and Tools for Pricing Reinsurance

Mike Petrocik
Vice President and Chief Actuarial Officer, Specialty Markets
Munich Re America 
• Utilizing amount ceded and amount retained figures to determine prices
• Reviewing historical past losses and trending to estimate future claims
• Methods for projecting into the future 
• Pricing long-tail vs. short-tail agreements
• Understanding why quoted rates can vary so drastically
• Alternative pricing methodologies:

- capital consumption
- capital market approach

12:00 Networking Luncheon for Delegates and Speakers

1:15 Impact of Reinsurance on Financial Statements

Jonathan Beerman
Vice President, Finance, SCOR Reinsurance Company
• How credit for reinsurance is recognized under different

accounting standards:
- SAP
- GAAP

• Guidelines for preparing Schedule F statements
- ceding company perspective
- reinsurer perspective

• Techniques for accounting on different types of programs
- quota share
- excess of loss

• Finite and beyond: new regulatory concerns

2:30 Refreshment Break

2:45 Reinsurance Receivables: Managing Your Claims and
Collections

Andrew S. Amer
Partner, Simpson Thacher & Bartlett LLP
• Claims handling process from perspective of cedents and reinsurers
• How the reinsurance claims process differs from direct claims
• Impact of reserving practices on claims handling
• Resolving disputed reinsurance claims
• Techniques for early identification of obstacles in the collection process
• Understanding “follow the fortunes” and its limits
• Recognizing and contesting “bad faith” claims handling
• Factors to consider when recovering from foreign entities

4:00 Conference Concludes
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PRIORITY SERVICE CODE:

ATTENTION MAILROOM: If undeliverable to addressee, please forward to:
Reinsurance Analysts/Claims/Underwriters, General Counsel, Reinsurance Agent/Broker

CONFERENCE CODE: 671I09-NYC
❏❏ YES! Please register the following delegate for the 
Reinsurance boot camp

✃
REG ISTRAT ION  FORM

MAIL American
Conference Institute
41 West 25th Street
New York, NY 10010

PHONE 888-224-2480

FAX 877-927-1563

ONLINE
AmericanConference.com/reboot

EMAIL
CustomerService
@AmericanConference.com

5 Easy Ways to Register

�

℡

�

�

�

❏❏ I have enclosed my check for $___________________  made payable to 
American Conference Institute (T.I.N.—98-0116207)

PAYMENT
Please charge my    ❏❏ VISA    ❏❏ MasterCard    ❏❏ AMEX         ❏❏ Please invoice me

Number __________________________________________________________________ Exp. Date _______________________

Signature ________________________________________________________________________________________________
(for credit card authorization and opt-in marketing)

NAME ____________________________________________________ POSITION ___________________________

APPROVING MANAGER _______________________________________ POSITION ___________________________

ORGANIZATION _________________________________________________________________________________

ADDRESS _____________________________________________________________________________________

CITY ______________________________________ STATE __________________ ZIP CODE __________________

TELEPHONE _________________________________________ FAX ______________________________________

EMAIL ________________________________TYPE OF BUSINESS ________________________________________

We offer special pricing for groups and government employees.
Please email or call for details. 

Promotional Discounts May Not Be Combined. ACI offers financial
scholarships for government employees, judges, law students,

non-profit entities and others. For more information, 
please email or call customer care.

S P E C I A L  D I S C O U N T

To reserve your copy or to receive a catalog 
of ACI titles go to www.aciresources.com

or call 1-888-224-2480.

CONFERENCE PUBLICATIONS

Hotel Information
American Conference Institute is pleased to offer our delegates a limited
number of hotel rooms at a preferential rate. Please contact the hotel
directly and mention the “ACI REINSURANCE BOOT CAMP” conference to
receive this rate:

VENUE: Millennium Broadway Hotel
ADDRESS: 145 West 44th Street
RESERVATIONS: 212-768-4400 or 800-622-5569

Registration Fee
The fee includes the conference, all program materials, continental
breakfasts, lunches, refreshments and complimentary membership of the
ACI Alumni program

Payment Policy
Payment must be received in full by the conference date. All discounts will be
applied to the Conference Only fee (excluding add-ons), cannot be combined
with any other offer, and must be paid in full at time of order. Group discounts
available to individuals employed by the same organization.

Cancellation and Refund Policy
You must notify us by email at least 48 hrs in advance if you wish to send a
substitute participant. Delegates may not “share” a pass between multiple
attendees without prior authorization. If you are unable to find a substitute,
please notify American Conference Institute (ACI) in writing up to 10 days
prior to the conference date and a credit voucher valid for 1 year will be issued
to you for the full amount paid, redeemable against any other ACI conference.
If you prefer, you may request a refund of fees paid less a 25% service charge.
No credits or refunds will be given for cancellations received after 10 days prior
to the conference date. ACI reserves the right to cancel any conference it
deems necessary or remove/restrict access to the ACI Alumni program
and will not be responsible for airfare, hotel or other costs incurred by
registrants. No liability is assumed by ACI for changes in program date,
content, speakers, venue or arising from the use or unavailability of the
ACI Alumni program

Incorrect Mailing Information
If you would like us to change any of your details please fax the label on
this brochure to our Database Administrator at 1-877-927-1563, or email
data@AmericanConference.com.

FEE PER DELEGATE Register & Pay by Aug 13, 2008 Register & Pay by Sep 17, 2008 Register after Sep 17, 2008

❏ Conference $1895 $1995 $2195

❏ I would like to add __ copies of the conference materials on CD-ROM to my order - $299 each

❏ I cannot attend but would like information regarding conference publications

❏ Please send me information about related conferences
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